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Thank you for the opportunity to let us represent 
you in the purchase of your new home. We 
think of our clients as individuals with specific 
needs.  With this in mind, our team strives to 
give you exceptional service.  In response to 
the more challenging market, we have become 
more determined and assertive with marketing 
and technology.  This has allowed us to be very 
successful in securing results for our clients.

This is absolutely the best time to be a buyer.  Timing 
is everything and here are 3 reasons that will confirm 
your decision to buy.

get a great mortgage rate.

cooperating to do what it takes to sell their 
home.

Thank you for the privilege of allowing us to show 
you the best possible listings available.
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Home Buying Process -
The Lender 

STEP 1 - IS NOW THE RIGHT TIME?

next home?

owning a home.

STEP 2 - GET PREAPPROVED FOR A 
MORTGAGE

 
STEP 3 - FIND YOUR DREAM HOME

 
STEP 4 - AFTER WRITING THE CONTRACT

 
STEP 5 - CLOSING

 f PERSONAL INFORMATION

appear on title.

back two years if they have not resided in the 
present home for two years.

Questions to Review
Preparing for 

 f EMPLOYMENT INFORMATION

contact person to send employment 
verification form.

in employment.

salary, new location, and any relocation 
benefits.

income, bonus, overtime, interest income, 

individual and corporate returns (if 

and balance sheet.
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 f VA LOANS

Will getting pre-approved 
hurt my credit score?
No, this is a common myth.

Our Lenders
FIRST COMMUNITY 
MORTGAGE
Shane Gilmet

CENTURY MORTGAGE CO.
Jim Simms

SWAN FINANCIAL
Randy Raque

 f OTHER INCOME

current and at least one year in length.

requested at application.

ratified note.

check showing amount of present payment. 

 f ASSETS

account numbers, types of accounts, and 
present balances. With checking, use 
average balances.

accounts

statement listing the holdings.

used for down payment.

outstanding lien.

free and clear, deed of release, deed or 
mortgage payoff.

financial representative.

funds must be shown in account.

 f LIABILITIES

outstanding balances.

numbers, outstanding balances, monthly 

canceled checks for present mortgage.

setting out terms.

 f MAKING THE LOAN PROCESS EASIER

timing of getting a mortgage. Therefore, they 

approval inquiries on credit reports. For instance, 
if you are shopping around for the best rate, and 
several mortgage companies make credit inquiries 

inquiries will be bundled into a single event with a 

report also does not include any credit inquiries 

It is, therefore, nearly impossible that the mortgage 

to your credit score to hurt your mortgage terms, 

 f CREDIT BUREAU SCORING

you points on your credit score is to have a bunch 
of inquiries coming in very close to each other. 

most a single inquiry on your credit report will cost 

that. Unless you are seeking a new mortgage and 
are right on the cusp between a good credit score 

any difference in your loan terms.
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your loan request. These remain in effect before, during and after loan 
approval up until the time of settlement when your loan is funded and 

MAKE SURE THAT YOU DO NOT:

!

credit and risk losing your loan approval 
(like buying a car or charging furniture 
on a credit card or opening a new charge 

risk of being sued.
!  

this is likely, consult with your loan officer 
and call this office should this occur.

!  
inquiry on your credit report except your 
lender.

!

during your loan process. This causes 

can reduce your credit score.
!  

transfer money within your existing 
accounts.

!  
reason, for anything.

!  
purchase anything else on credit such 
as another car, truck, boat, furniture or 
other real estate.

!  
to your current credit cards or credit lines.

!  
late fees for anything.

!

paperwork and information to your 
lender, it can delay your closing.

MAKE SURE THAT YOU DO:

"  
mortgages, car loans, credit cards, etc.

"  
sales associates anytime a question may 
arise.

"  
due dates on all accounts, even if the 
account is being paid off with your new 
loan.

"  

hours after home inspection is complete.
"  

loan officer, settlement company, or 
anyone else involved in your transaction 

Do’s & Don’ts During

The Loan Process



HOME BUYERS GUIDE

www.WeSellLouisville.comTHE SOKOLER-MEDLEY TEAM10 www.WeSellLouisville.com THE SOKOLER-MEDLEY TEAM 11

HOME BUYERS GUIDE

QUESTIONS SOKOLER - MEDLEY AGENT 2 AGENT 3

Do you have a dedicated 

Transaction Manager watching over 

P\�ĆOH�WKURXJK�FORVLQJ"

Yes

What is your availability to show 

PH�KRPHV"
24/7

Do you have experience working 

ZLWK�VKRUW�VDOHV�RU�IRUHFORVXUHV"
Yes

Do you have a list of vendors that 

FDQ�KHOS�PH�ZLWK�UHSDLUV"
Yes

Will you keep in touch with me after 

the sale or will I have to search for 

another Realtor when it comes time 

WR�VHOO�P\�KRPH"

Yes, we have follow up 

systems with all of our 

past clients.

'R�\RX�KDYH�D�PRYLQJ�WUXFN" Yes

Do you have a list of references to 

FDOO"
Yes

Are the reviews of your team 

SXEOLF"�

Yes. Visit:  

www.ReviewTheTeam.com

QUESTIONS SOKOLER - MEDLEY AGENT 2 AGENT 3

How long has your team sold Real 

(VWDWH"
20+ Years

How many homes have you sold in 

WKH�ODVW����PRQWKV"
332

How many sources will I receive 

OLVWLQJ�XSGDWHV�IURP"
4

Will I be able to  adjust my search  

criteria on my own through your 

ZHEVLWH"

Yes

Are you a full-time realtor or part-

WLPH"
Full-time Realtors

Are you a single agent or do you 

ZRUN�ZLWK�D�WHDP"
Team

Do you specialize in working with 

EX\HUV�RU�VHOOHUV"

We have team members 

who specialize in buyers 

and sellers.

Questions to 
Ask our Realtor

Selecting an Agent:
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Meet Our Team

BOB & NORINE SOKOLER

country

technology

CATHY FRANCOW

stores and a background in 
management

ELAINE T. ONSTOTT

Louisville

LISA KLEIER

 
the closing

STEPHANIE MASON

saviness, attention to detail 
and dedication to customer 
service

KIM LUCAS-SPRATT

demonstrative service

determine their needs by 
being a great listener

KEVIN MEDLEY

GREG SOKOLER

technology

DEDRE MORSEDEBBIE ROOD

with families and seniors
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Of all the Greater Louisville
Associates, the Sokoler-
Medley Team Ranked:

The Sokoler-Medley Team

OUR TEAM'S CORE VALUES

Concierge Service
a one stop shop for Lenders, Inspectors and 

Integrity
get the best results for our clients.

  Power of the Team

someone available when you need them as 
well as offering combined experience to work 
through each deal to the best possible  end 
result. 

Consistency
systems in play to keep us on track.

Technology Driven
growth with technology. We are better, quicker 
and more efficient.

OUR TEAM MISSION STATEMENT

commitment to our clients, our industry and 
our community.

with the highest quality service possible.

our profession.
Advantage



HOME BUYERS GUIDE HOME BUYERS GUIDE

www.WeSellLouisville.comTHE SOKOLER-MEDLEY TEAM16 www.WeSellLouisville.com THE SOKOLER-MEDLEY TEAM 17

Finding the 
Right Home

these homes become available, we will contact 

FSBOS

When a professional agent is not guiding a seller 
through the process, there are many more chances 

frustrating! The last thing we want is for anyone to 
get all the way to closing and have the deal fall apart.

OPEN HOUSES

market.  
 
When visiting an open house, give the host our business card 
and let them know that you are working with The Sokoler-
Medley Team. That way they won’t follow you around.

NEW CONSTRUCTION

with the building process, protecting your best 
interests.
 
We have relationships with many local builders. We’re 
there during every step of the new construction process to 
ensure a smooth transaction. 

While driving around, if 
you see a FSBO or any 
other home that may 
interest you, call your 
agent and we’ll set up 
a showing for you. The 
goal is to get you into 
the right home.

www.425-6000.com

www.louisvillepropertysearch.com

www.weselllouisville.com

INTERNET
If you want to view listings quickly, go to the 

looking for and just want to get some good ideas.  
 
Once you have a sense of the kind of home you’re 
looking for, we will search the Multiple Listing Service 
for you.

MLS

complete list of homes for sale in the Louisville 

you will see every home on the market, whether 

the first step in finding a home.

We go further by customizing a search for you. By 
analyzing your criteria, we e-mail you new listings as 
properties matching your criteria become available.
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What to Expect 
From This Market

What to Expect When 
Writing an Offer

 f SHORT SALES
These are sellers who owe more than what they can 
sell their home for and therefore have to negotiate 
with their bank to receive a lesser amount. Typically 

subject to change during this time. There is also a 

for a short sale and instead foreclose on it.
 

 f FORECLOSURES
These are homes which have been foreclosed on 

traditional sale the bank will want to close escrow 

are motivated to sell these homes quickly and will 
typically price them slightly below market value 
to get multiple offers and create a bidding war to 

1. WHAT TYPE OF SALE IS IT?

 
2. IS IT PRICED RIGHT FOR THE MARKET?

neighborhood?

 
3. WHAT IS THE SELLER’S MOTIVATION?

terms that are important to them such 
as a lease after sale?

for?When writing 
an offer on a 
traditional sale 
you will usually 
negotiate directly 
with the seller 
through their agent.

at times. In your search for a home you mostly 

one will have a different time frame, negotiating 
style and pricing strategy.  Without knowing the 
characteristics of the different types of sellers it 
can be very frustrating out there as a buyer.

 f TRADITIONAL SALES
These are sellers who have equity in their homes 

days. When writing an offer on a traditional sale 
you will usually negotiate directly with the seller 
through their agent.

4. DO YOU NEED CONCESSIONS FOR 
CLOSING COSTS?

price.

 
5. ARE THERE MULTIPLE OFFERS ON THE 
PROPERTY?

right for the market and in great condition.

what is the highest price you will offer that if 
another buyer offered more you would not 
have any regrets because you gave it your 
best shot?
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AMERICAN NATIONAL 
INSURANCE CO.
Teresa Holthouser 

WORLD FINANCIAL 
GROUP
Ken Block

KENTUCKY FARM BUREAU 
INSURANCE
Kevin L. Jenkins

STATE FARM INSURANCE 
COMPANIES
Mike Shelton

The Home 
Inspection

Homeowner’s 
Insurance

 

lender that you have obtained adequate 

terms available.

coverage and actual replacement cost 
coverage.

rising water.

flood insurance on your property.

Homeowner’s 
Insurance Agents

PILLAR TO POST
John O’Nan

GREG JONES HOME 
INSPECTIONS LLC
Greg Jones 

ADVANCED HOME INSPECTIONS
John Thomsen

 
Inspectionsllc.com

CATTAN BUILING SERVICES, INC.
Joe Cattan

Home 
Inspectors

www.WeSellLouisville.com THE SOKOLER-MEDLEY TEAM 21
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What Happens at Closing Owner’s Title Insurance
24-48 HOURS BEFORE:

BUYER:

of the home to ensure repairs 
are complete and that no 
other unexpected changes 
were made

THE SOKOLER-MEDLEY TEAM:

inspection with you

location

ATTORNEY:

costs and adjustments

 f DEED

from one person to another. The deed is recorded 
in your county court house or another public 
office designated for such purposes so that the 

from personal property, the land you buy was not 
made just for sale to you.  It has been a part of 

and like all history, some of it is good and some of 

from a title which may have begun a century and 

passed  from owner to owner.

 f TITLE SEARCH

records, the documents, wills, estates, suits and 
other matters that affect, encumber or transfer 
title to your property.

 f ABSTRACT
From a title search, an abstract of title can be 

title as disclosed by public record. While an abstract 
does ready reference to the title, its only  protection 
is that it is supposed to show all the past recorded 
documents that pertain to the land. It does not 
explain the instruments nor does it tell whether 
such instruments are legally valid to pass title.

AT CLOSING:

BUYER:

 
and personal checkbook

THE SOKOLER-MEDLEY 
TEAM:

details are accurate and 
complete

SELLER:

openers and any 
transferable warranties

WHAT IS IT? HOW MUCH DOES IT COST? WHEN DO I PAY FOR IT?

Appraisal $300 - $400 Contract Acceptance

Home Inspection $275 - $425 Inspection

Termite Inspection $30 - $60 Inspection

Title Insurance - Lender $0.0035 / $1,000 of loan Closing

Title Insurance - Owner $0.0035 / $1,000 of purchase price Closing

Staked Survey $350 Closing

Technology Fee $129 Closing

Home Warranty $450 Closing

 f EXAMINATION OF TITLE
The legal interpretation of the record title to real 
property based upon the title search or abstract of 

and a complete examination of title and still 
be liable for property loss – and not have any 
indemnity against loss.

 f IMPROPER INTERPRETATION OF WILLS

interpretation is placed upon a will, although from 
a record standpoint they appear to be without  
question.

 f  DEEDS SIGNED BY A MINOR OR 
INCOMPETENT PERSON

later found to be insane or a minor at the time 
of its execution.  Title defects such as these, and 
many more, may be valid claims, protected and 
enforceable by law.

TITLE DEFECTS:

Forgery

The Best Time to Apply For Homeowner’s Title 

Insurance… is any time you purchase real estate.  

Your lender requires title protection for himself, 

usually called “Mortgage Title Insurance.”  If you 

buy your own “Owner’s Title Insurance” at the 

same time, you’ll save money.

Other closing costs 
that should be itemized 
on lender’s good faith 
estimate:

ï� �+RPH�2ZQHUV�
Insurance

ï� �7D[HV
ï� �/HQGHUèV�

Underwriting Fee
ï� �7LWOH�)HH
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Area Locator
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EXCLUSIVE MARKETING PLAN

The Sokoler - Medley Team

Experience

We have a Moving Truck! Call Lisa today to reserve.
First Come. First Served.

Call now!
502-992-4137

BUY or SELL with 
US and use this 
Truck FREE!
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